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Look around and you’ll see a 
world in transformation. For right 
now we have the rare chance 
to grow into something better. 

To rethink everything, reset 
and rebuild our economic model. 
Creating one that’s Circular, Lean, 
Inclusive and Clean (CLIC™️).

And the metamorphosis 
is already under way.

So now is the time to build 
forward. To build back better. 
And not only survive in this 
new world - but thrive in it.

Learn more about our 
CLIC™️ investment strategy 
at LombardOdier.com
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A very warm welcome to our 2020 US Hedgeweek 
awards report. I’d like to extend my congratula-
tions to all of the award winners this year. It’s a 

clear recognition of the outstanding work the managers 
contained herein, have done over the last 12 months, in 
an industry where saying one is ‘best-in-class’ cannot be 
underestimated. 

In this report we ask managers to go under the hood to 
showcase their respective investment strategies, and reveal 
a few insights into how they think about risk/return in the 
current environment. Each article is designed to show read-
ers, in brief, what makes these managers tick, providing a 
snapshot of how they’ve been able to achieve award-win-
ning success in 2020. 

In many respects it has been a remarkable year for 
hedge funds, with volatility coming back with great gusto. 
The extreme sell-off in March and April was met with 
impunity as markets snapped back to such an extent 
that November saw the Dow Jones Industrial Average top 
30,000 for the first time in its history. 

Unsurprisingly, overall performance for the asset class 
has held up well. Year to date, hedge funds have returned 
on average 5.39 per cent according to Preqin, with equity 
and event-driven funds leading the performance charts 
in Q3. Right now, I’m sure everyone is getting their port-
folios tactically positioned to trade on the inevitable post 
US-election volatility, and no doubt the global macro play-
ers will be watching like hawks the denouement between 
the UK and Europe as the Brexit deal deadline enters its 
final month. 

One broader observation I’d like to make, based on 
managers and service providers I’ve spoken to this year, is 
just how well they’ve coped with the pandemic. Wall street 

has continued to function smoothly. Trade execution has 
worked fine. And if ever there was a time for managers 
to stress test their BCP plans, 2020 has been ‘the’ time to 
demonstrate their resilience to investors.

Of course the big question everyone now faces is: what 
happens next? Will managers semi-permanently base 
themselves outside New York? Will some follow the likes 
of Paul Singer and relocate their headquarters to Florida, 
or other parts of the US? Only time will tell but it does feel 
as though something fundamental has changed in peoples’ 
approach to working in the ‘city’.

This year’s awards were conducted in partnership with 
Bloomberg, using fund manager data to pre-select the 
shortlists of nominees on which Hedgeweek’s readers 
voted. Many thanks to Bloomberg for their help in provid-
ing a superb data set of manager performance. I am in no 
doubt that the managers profiled this year really do repre-
sent the best of their peer group. 

Looking ahead for 2021, one is likely to see markets 
continue to remain volatile. Against a rising inflationary 
backdrop, institutional investors cannot continue to rely on 
rising equity markets, nor can they come close to achiev-
ing their desired yield objectives in the bond markets. This 
should play to the strengths of active managers who can 
demonstrate a resilient, repeatable investment process for 
generating truly differentiated returns. 

Investors need hedge funds more than ever. Now is 
the time for managers to prove their worth and, like this 
year’s winners, make investors want to keep coming back 
for more. The last decade was muted. I think the decade 
ahead will be a far spicier affair; perhaps more mulled wine 
than eggnog. Cheers to that and I wish everyone festive 
good tidings and much stocking-filled success for 2021. n

Demonstrating excellence
By James Williams

US AWARDS 2020

http://www.hedgeweek.com
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Lombard Odier Investment Managers 
established its own alternatives 
business, 1798 Alternatives, in 

2007 and is headed up by Jean-Pascal 
Porcherot. Since inception, its AUM has 
grown to USD4.9 billion within liquid 
alternatives and hedge funds. More 
specifically, USD0.9 billion is held in a 
multi-strategy product that invests in a 
range of equity, relative value, tail risk, and 
event driven strategies across a number 
of investment styles. 

At 1798 Alternatives, the focus is identifying fund man-
agers in niche strategies and supporting them by providing 
an institutional class infrastructure, as well as helping with 
vehicle structuring, capital (seed, private bank, distribution), 
risk management oversight and institutional credibility (in 
the eyes of investors). 

“In addition to finding top investment talent, we are firm 
believers that strategies need to exhibit a structural com-
petitive edge,” explains Porcherot. “We often find that many 
strategies demonstrate cyclical tailwinds to their return pro-
file, leading to confusion between investment talent and 
attractive returns over a relatively short-term.” 

He says a key part of the firm’s investment process is to 
understand what structural edge our strategies may have 
and how resilient and robust those sources of alpha are 
over various market environments.

“We believe smaller, more niche managers are better 
positioned to deliver alpha in the current market dynamics,” 
continues Porcherot. “One example of the structural edge 
we seek are lower capacity strategies that face little com-
petition in niche market segments that have high barriers 
to entry. We also like strategies that emphasise trade con-
struction around arbitrage opportunities or ones that have 
some informational edge due to innovation.” 

Porcherot uses a sport analogy to explain the firm’s 
approach to manager selection. “I would say we like to 
pick division I players and have them play in division III 
games,” he says. “We are in it to score goals. We do not 
look to hire a portfolio manager who will make front page 
headlines for calling out the next big market bubble. We 
love pedigreed managers that have proven track records in 

a less competitive market segments and 
attract little attention.” 

The 1798 Alternatives house style is typ-
ically not to invest in directional strategies. 
In that respect, this year’s volatility has had 
a minor direct impact on the portfolio. 

“Most of our long/short strategies are 
predominantly dependent on idiosyn-
cratic factors. Our relative value strategies 
tend to be very different from the classic 
approach: buy long lower quality less 
liquid, short higher quality more liquid, 

gaining carry and seeking convergence. We seek mis-pric-
ings so extreme that we can structure trades that behave 
more like options, yet tend to have no negative carry. We 
can do this because markets tend to be more and more 
siloed. As a result our best month ever was March as many 
of these ‘options’ became profitable,” confirms Porcherot. 

Porcherot stresses the importance of fostering a culture 
of collaboration between its portfolio managers as a hall-
mark of its success, to date. 

“Rather than an environment where PMs feel threatened 
to hide secret alpha, we try to promote constructive discus-
sion to help them find incremental alpha from sharing their 
edge and information with each other. For example, we 
recently had a group call to share their outlook on the US 
election and how to best hedge a tail event.

“Culture starts at the recruiting stage, but we also seek 
to create an environment that rewards collaboration,” 
Porcherot concludes. n

Strategies need to exhibit a 
structural competitive edge

LOIM, 1798 Alternatives | 1798 Fundamental Strategies Fund:  
Best Multi-Manager Hedge Fund (Multi-Strategy)

L O I M  |  1 7 9 8  A LT E R N AT I V E S

Jean-Pascal Porcherot
CEO of 1798 Alternatives, LOIM

Jean-Pascal Porcherot joined the firm in 2009 and became CEO 
of 1798 Alternatives at LOIM in 2014 and a limited partner of 
the Lombard Odier Group in 2018. His previous roles include: 
managing director in the equity capital markets team at Deutsche 
Bank; M&A specialist in the TMT sector at Lazard Frères. He 
began his career in 1997 as an M&A analyst at JP Morgan. During 
his investment banking career, Jean-Pascal advised numerous 
businesses, private equity funds and governments across Europe. 
Jean-Pascal earned a master’s degree in financial markets 
from ESSEC/Pierre et Marie Curie in 1995 and he holds a 
degree in engineering from Ecole Nationale Supérieure des 
Télécommunications in Paris.

http://www.hedgeweek.com
mailto:1798-InvestorRelations%40lombardodier.com?subject=
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Arena Investors currently manages USD1.7 billion in 
assets and since its inception in 2015 the firm has 
deployed USD2.4 billion across 203 transactions. 

Daniel Zwirn is Arena’s CEO and CIO and oversees the 
investment team. Arena invests across six verticals, which 
include: corporate private credit, real estate private credit, 
commercial and industrial assets, structured finance, con-
sumer assets, and corporate securities. 

“Arena is set-up as an ‘enterprise’ (versus a ‘fund’) 
that includes over 60 professionals plus a vast global 
relationship network, scanning the breadth of asset and 
credit-oriented investment areas, and clearly identifies the 
risk/reward dispersions that exist within and among asset 
types,” explains Zwirn. 

At the heart of Arena’s investment process is a proprie-
tary approach to sourcing opportunities away from the Wall 
Street marketing machine. Every investment is designed to 
generate idiosyncratic returns independent of the macroe-
conomic cycle and aims to minimise risk. The firm focuses 
on three alpha-generating engines to generate differenti-
ated returns:

1. Mandate flexibility 
Arena has built a global investment platform to source 
opportunities while avoiding areas that are overheated. 
This also allows for broad diversification to avoid concen-
tration, maximise consistency and minimise downside risk. 

2. Proprietary sourcing
Arena is able to seek out opportunities by operating with 
boots on the ground and leveraging its extensive global 
network of partners and advisors. 

3. Servicing & systems
Operating a special situations “non-bank bank” requires 
robust process, infrastructure, and controls. Arena’s entire 
process is systematised, with a proprietary technology plat-
form that has been built and improved over the past 15 years.

Zwirn says the firm’s proprietary sourcing process is 
critical in its pursuit of generating differentiated returns and 
that its mandate flexibility is a key edge. “We believe a 
cardinal sin in the alternative investment space is the vast 
amount of capital that has been allocated to “hammers 

that only see nails,” where there is pressure to deploy cap-
ital into a narrow mandate (e.g., airplane leasing), versus 
having the ability to dispassionately assess whether that 
area presents a compelling opportunity.

“The only thing we feel certain about is that all the areas 
in which we invest are all only ‘episodically’ compelling. We 
seek to avoid the moral hazard associated with these overly 
narrow investment management mandates,” explains Zwirn. 

Holding a complex array of loans, ABS and mispriced 
bonds in the Arena’s investment portfolios requires a highly 
sophisticated risk management programme. Zwirn says 
Arena’s ability to directly service and restructure invest-
ments “allows us to actively monitor our assets with the 
goal to ultimately realise value on exit.”

“While we have bespoke origination capabilities, our 
investment process is highly systematic and governed 
through our end-to-end IT systems, which enable Arena 
to take a wide array of investment types and standard-
ise them for evaluation, ongoing monitoring, control, and 
audit.”

Arena’s mantra is to find ‘9 problems for every 3 actual 
problems’ and think about scenarios that are 3 and 4 
standard deviation left-tail events people ordinarily wouldn’t 
worry about.

“It allows us to think through in advance what could 
go wrong, and set the chess board in advance,” remarks 
Zwirn. He adds that Arena is designed to operate as an 
orchestra, not a series of individual musicians. 

“What we do is the result of bringing together internal 
and external capabilities (across ‘desks’ 
and through our joint venture partners) 
in order to size-up, underwrite, and 
manage investment opportunities,” con-
cludes Zwirn. n

Setting the chess board for 
strategic success
Arena Investors: Best Multi-Strategy Hedge Fund

A R E N A  I N V E S TO R S

Daniel Zwirn
CEO/CIO, Arena Investors LP

Daniel Zwirn began his investing career in 1995. Dan founded and 
built D.B. Zwirn & Co., one of the largest independent firms in the 
alternative credit space. He has participated in over 2,500 illiquid 
investments in 25 countries, accounting for over USD10 billion. 
Dan most recently founded Arena Investors and is the firm’s Chief 
Executive Officer and Chief Investment Officer.

http://www.hedgeweek.com
mailto:ir%40arenaco.com?subject=
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Crestline Summit Equity Alpha was named Best 
Market Neutral Hedge Fund at the Hedgeweek US 
Awards 2020. Winners were recognised at a virtual 

ceremony on Oct. 29.
Summit Equity Alpha, which was launched in July 2015, 

is a multi-portfolio manager, equity market neutral alterna-
tive investment strategy. The fund aims to deliver strong 
risk-adjusted returns driven by alpha with a low correlation 
to the S&P 500. 

In receiving the award, Crestline Summit Equity Alpha 
was identified on a shortlist based on annual performance 
data compiled by Bloomberg for the 12-month period from 
May 1, 2019 to April 30, 2020. The industry then voted on 
the manager nominee shortlists. Voters included institu-
tional and high net worth investors as well as peers and 
other industry professionals at fund administrators, prime 
brokers, custodians and advisers.

Summit Equity Alpha consistently delivered on its invest-
ment mandate in 2019, making money in 11 of 12 months, 
according to data reported to Bloomberg.

“In managing an equity market neutral strategy, stock 
selection and risk management are both paramount,” said 
Caroline Cooley, Chief Investment Officer of Summit Equity 
Alpha and a Managing Partner at Crestline. “It has been 
gratifying to see the team perform well, especially in nav-
igating a challenging Q1 2020 and generating returns for 
our investors while protecting their capital.”

The fund’s success starts with its investment process. 
Here, the fund identifies and attracts experienced equity 
sector specialists with a minimum three-year track record. 
Currently, there are 24 portfolio managers on the fund’s 
platform with exposure to every S&P subsector.

“We identify equity portfolio managers that work 
within our risk framework to minimise market, factor and 
sector risks and deliver returns through stock selection,” 
Cooley says.

“Our culture is strong, and the team is made up of 
experienced investment, distribution and operations pro-
fessionals who exemplify our commitment to serving as a 
trusted fiduciary,” Cooley concludes. 

The fund is an affiliate of Crestline Investors, Inc., which 
is an institutional alternative asset manager headquartered 
in Fort Worth, Texas. Since the firm’s founding in 1997, the 

firm has launched 15 specialised opportunistic investment 
vehicles that aim to exploit emerging and ongoing global 
market inefficiencies and dislocations in public and pri-
vate markets. n

Controlling factor and 
sector risk

Crestline Summit: Best Equity Market-Neutral & Quant Hedge Fund

C R E S T L I N E  I N V E S TO R S

Caroline Cooley
Managing Partner, Summit Equity Alpha, Crestline Investors

Caroline Cooley is Managing Partner and CIO of Crestline Summit 
Equity Alpha, a multi-PM equity market neutral hedge fund. 
She also serves on the firm’s Executive Committee. Caroline 
has over 34 years of experience in the alternative investment 
industry as a portfolio manager, risk manager and trader 
Caroline previously was the CIO of Crestline’s Hedge Funds of 
Fund business, which grew to USD4 billion AUM at its peak, 
overseeing manager selection and portfolio management, since 
joining the firm in 1998. Before joining Crestline, Caroline was 
a Managing Director at the Culmen Group. From 1986 through 
1997, Caroline was a derivatives trader and risk manager with 
Taylor and Company, an investment firm associated with the 
Bass Family of Fort Worth, TX. Caroline began her career in the 
investment industry at Manufacturers Hanover Trust Company 
(later merged into JP Morgan) in New York and Chicago after 
receiving her BA in Economics from The College of William and 
Mary in 1983. Caroline serves on the Advisory Board of Texas 
Wall Street Women and the Investment Advisory Committee of 
Texas Employee Retirement System. Caroline serves on the Board 
of Directors of Catholic Charities of Fort Worth.

http://www.hedgeweek.com
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Crestline Summit Equity Alpha is a multi-Portfolio 

Manager, equity market-neutral hedge fund with 

$960mm in AUM.1 The fund is designed to seek 

a high quality, alpha-driven return stream. We 

aim to identify and attract experienced sector 

specialist portfolio managers, targeting teams with 

a minimum three-year track record to join our open-

architecture platform. By using a sophisticated 

factor risk framework called the “Litmus Test”, we 

have a foundation for every step in our investment 

process: PM selection, capital allocation and risk 

management. The experienced Summit investment 

team seeks to build and monitor a balanced 

portfolio that delivers alpha and minimizes factor 

tilts. The strategy offers monthly liquidity, no lock-up 

and targets high risk adjusted returns with low beta, 

volatility and correlation to US equity markets.  The 

strategy was launched July 2015.

Find out more at www.crestlineinvestors.com

Take a look at what we can do:

Credit Strategies

Opportunistic Investing: Capital solutions  
to underserved or capital constained 
middle market businesses & specialty 
finance programs

Direct Lending: Senior debt capital 
solutions to lower-middle and middle 
market businesses

Fund Liquidity Solutions

Fund Restructurings: Custom solutions  
for mature PE funds 

Portfolio Financing: Bespoke financing 
solutions to mature PE funds in need of 
additional capital to support follow-on 
investments or provide liquidity to  
their investors

Equity Alpha

Seeking stable, consistent returns in all 
market cycles through a multi-PM equity 
market neutral strategy

Derivative Solutions

Beta, Hedging & Trading Strategies: 
Custom derivative structures, Portable 
alpha and tail-risk hedging

NEW YORKFORT WORTH LONDON TORONTO TOKYO

http://www.crestlineinvestors.com
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Elementum Advisors, LLC is an independent invest-
ment manager specialising in collateralised natural 
event reinsurance investments. Headquartered in 

Chicago, Elementum was launched in December 2009 by 
Founding Partners and Senior Portfolio Managers, John 
DeCaro and Tony Rettino, and Managing Partner and Chief 
Financial Officer, Michael France. Elementum’s firm-wide 
AUM is USD4.2 billion (as of 30 June 2020). 

This year marks Elementum’s second decade of invest-
ing in Insurance Linked Securities (ILS). Referring to 
the internal culture that has been fostered since incep-
tion, DeCaro says the collective goal is to fulfil its vision 
of becoming the “global ILS partner of choice, delivering 
superior investment management and an unparalleled 
client experience”.

“Our investment philosophy is heavily driven by due dil-
igence and the “negative art” of bond investing, with an 
emphasis on first avoiding loss rather than seeking to ini-
tially maximise income,” says DeCaro, 

Elementum expresses its investment views using a vari-
ety of ILS-related instruments including: catastrophe bonds, 
collateralised reinsurance investments, OTC catastro-
phe derivatives & industry loss warranty contracts, and 
exchange-traded catastrophe derivatives. 

The team actively manages the portfolio across geogra-
phies and types of coverage to capture pricing inefficiencies. 
With respect to catastrophe bonds, the portfolio held roughly 
half of the 144A natural catastrophe bonds outstanding 
as of 30 June 2020. When looking at private collateralised 
reinsurance investments, the team trains its sights on 
capacity-constrained reinsurance markets, where pricing is 
generally more insulated from the overall reinsurance pricing 
cycle. “We believe the landscape for both ILS and collateral-
ised reinsurance has been, and continues to be, one of the 
most attractive in the past seven years or so,” states DeCaro. 

He says that when it comes to identifying new opportu-
nities, there is a big emphasis on relative value investing. 
“Specifically, we are always looking to identify opportunities 
to add incremental returns by trading the book. This means 
that we are one of the largest and most active participants 
in the secondary market for catastrophe bonds.  The pan-
demic has not had any impact on our investment style in 
2020,” explains DeCaro. 

Catastrophe modelling is a cornerstone of Elementum’s 
investment analysis, portfolio construction and risk man-
agement. Its Analytics Team is responsible for developing 
Elementum’s risk outlook, which is then implemented by 
the Investment Team dedicated to deal modelling. 

In addition, the team utilises “Blue”, Elementum’s 
proprietary portfolio and risk management system that uti-
lises real-time portfolio and position level data, including 
catastrophe risk modelling results, to produce detailed risk 
and return statistics. 

DeCaro says the team avoids reliance on explicit cat 
bond financing leverage as a source of incremental return 
“as we believe there is sufficient risk premium available on 
a long-only basis to generate acceptable returns for our 
investors”.  

“That said, we occasionally hold cash and use cash as 
a source of return while we are waiting for more attractive 
investment opportunities to arise. We actively hedge the 
book, primarily through ILW contracts, which are a form of 
insured industry loss protection on an index basis.” 

ILS strategies provide attractive diversification benefits 
to institutional portfolios as the embedded event risk is not 
correlated to other financial asset classes. Nevertheless, 
ILS are not immune from liquidity-driven sell-offs across 
asset classes, as was witnessed in March this year. “We 
typically see institutional investors allocate to ILS from 
alternative risk premia buckets for catastrophe 
bonds and from a hedge fund bucket for 
collateralised reinsurance,” concludes 
DeCaro. n

The negative art of 
bond investing

Elementum Advisors: Best Insurance-Linked Securities Hedge Fund

E L E M E N T U M  A DV I S O R S

John DeCaro
Founding Partner and Senior Portfolio Manager,  
Elementum Advisors

John DeCaro, CFA, serves as Founding Partner and Senior 
Portfolio Manager for Elementum Advisors, LLC. John has 
managed a variety of reinsurance and risk-linked investment 
strategies since 1997. Prior to Elementum, he co-managed the 
reinsurance and risk-linked investments team at Stark Investments 
from September 2005 through November 2009. John earned 
a BS in Finance from the University of South Carolina, an MS 
in Financial Markets and Trading from the Illinois Institute of 
Technology, and received the Chartered Financial Analyst 
designation in 1997. John also co-authored the Catastrophe Bonds 
chapter of “Alternative Risk Strategies” (2002). 

http://www.hedgeweek.com
mailto:jdecaro%40elementumadvisors.com?subject=
https://www.linkedin.com/in/johndecaro/


 

Specializing in collateralized 
natural event reinsurance 

investments 

For more information, contact: 
Elementum Advisors, LLC 
155 N. Wacker Drive, Suite 1750 
Chicago, Illinois 60606  USA 
T: +1 (312) 281-4688 
E: info@elementumadvisors.com 
W: www.elementumadvisors.com 

http://www.elementumadvisors.com
mailto:info%40elementumadvisors.com?subject=
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Torgos Credit Opportunities is a multi-pronged credit 
strategy seeking to invest across debt capital struc-
tures of corporate issuers primarily in North America 

and Europe. 
The strategy allocates capital on a bottom-up basis, 

seeking out deep value opportunities in three key areas: 1) 
hard and soft catalyst performing and non-performing cor-
porate events; 2) senior secured loans with strong collateral 
coverage and credit fundamentals and 3) credit volatility, to 
protect against downside movement. 

Raj Davé is the portfolio manager of Torgos Credit 
Opportunities and when asked to explain the investment 
philosophy he comments: 

“We focus on generating consistent returns by having a 
strong handle on knowing when to be defensive/aggres-
sive in our portfolio construction. Embedded in the portfolio 
is a process to seek out deep value opportunities in the 
US and Europe in leveraged loans, stressed/distressed 
debt and equities and CDS. Rather than look at melting ice 
cubes or value names where a catalyst is largely uncon-
trollable (i.e. energy), we focus on names where there are 
under appreciated core/non-core assets that provide down-
side protection, or secularly stable names.

“This year, we have held names in the portfolio that 
were defensive in nature and trading lower just because 
the market was lower, as well as good quality cyclical 
names that were also trading lower because of the eco-
nomic ramifications of Covid-19 – i.e. autos, industrials. A 
third iteration involved looking at Covid-impacted names, in 
hospitality, leisure and aviation.” 

Looking ahead, with a continued central bank back 
stop and a viable vaccine around the corner, Davé antic-
ipates a decline in default rates through 2021, although 
a long road ahead for hardest hit sectors (travel, leisure, 
tourism), “as their balance sheet liabilities have ballooned 
and such expect those sectors to contribute meaningfully 
to the increase in zombie capital structures over the next 
two years”.

“Additionally, the increase in leverage and market 
access provided to some of the weakest and least cred-
it-worthy borrowers combined with continued weakening in 
covenant protection will continue to siphon off value away 
from CLO lenders to private equity sponsors/distressed 

investors, despite recent attempts to fight back on part of 
CLO investors,” opines Davé. 

While focusing on three key sources of returns (senior 
secured loans, tactical credit in high yield, stressed and 
distressed, and credit volatility) Torgos Credit Opportunities 
has the flexibility to rotate across each of them, depending 
on the economic cycle and market conditions. Davé con-
firms that the tactical opportunities bucket generated most 
of the Fund’s returns in both 2019 and 2020 (YTD). 

A key aspect of how the strategy is managed is guard-
ing against investing in cheap trades and value traps. Davé 
says the team goes out of its way to avoid consensus 
trades that are overcrowded.   

“We are always on the alert for group think trades, 
whereby many smart market players agree on the merits 
of an investment, its path to profitability, and investment 
returns. One example is Intelsat’s C-Band gold mine. It had 
an estimated target of USD45/share but has since gone 
into bankruptcy and its price is now USD0.52/share. 

“We are willing to go against popular opinion and are 
comfortable coming up with a differentiated view relative to 
the consensus. To do this requires having a strong sense 
of the market view and what is being priced in the secu-
rity,” explains Davé. 

Davé attributes the team’s discipline to only investing 
in sectors it knows, and not straying into areas it doesn’t 
understand, such as commodities and healthcare, to win-
ning this year’s award. 

“Sometimes what you don’t do is more impor-
tant that what you do,” concludes Davé. n

Avoiding cheap trades and 
value traps

Torgos Credit Opportunities: Best Distressed Debt Hedge Fund

TO R G O S  C R E D I T  O P P O RT U N I T I E S

Raj Davé
Senior Managing Director, Portfolio Manager  
& Head of Torgos Credit Opportunities 

Raj Davé heads the Torgos Credit Opportunities strategy. He also 
serves on the investment and risk management committees at 
the firm. Raj joined the investment team in 2013 and has 20 years 
of experience investing in the high yield and distressed markets. 
Raj was a Proprietary Credit Trader at Citigroup, Morgan Stanley 
and Commerzbank and a Portfolio Manager at Diamond Notch 
Asset Management. Raj began his career in Investment Banking 
& Leveraged Finance at UBS and Credit Suisse, respectively.

http://www.hedgeweek.com
https://www.linkedin.com/in/raj-dave-49248610/
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A E QU I M  A LT E R N AT I V E  I N V E S T M E N T S

Aequim is a relative value credit manager focused on 
capital structure arbitrage established by Portfolio 
Manager and CIO Franklin Parlamis in 2018. The 

Aequim Arbitrage Master Fund is essentially a continua-
tion of the Pine River Convertibles Fund Parlamis managed 
during his tenure at Pine River from August 2009 to January 
2017. The Fund’s objective is to generate market-neutral 
returns by dynamically allocating capital across Convertible 
Arbitrage, Credit Arbitrage and Volatility Arbitrage. Since its 
inception in May 2018, the Fund has generated a Sharpe 
Ratio of 2.2 and an annualised volatility of 4.4 per cent. 

“It pays to be a disciplined liquidity provider,” says 
Parlamis, when asked to explain Aequim’s investment phi-
losophy. “In the post-GFC world, bank trading desks enable 
liquidity (via agency trading) but do not provide liquidity (via 
risk warehousing). As a result, there is market-neutral alpha 
to be earned as a buy-side liquidity provider.” 

Earning this alpha requires: (i) cross-asset class knowl-
edge, to maximise hedging options and the accuracy of 
risk assessments; (ii) relationships of trust with sell-side 
firms, to get looks at axes, as well as stable financing and 
borrow; and (iii) a willingness to eschew “easy” profits from 
Fed following. 

One unique aspect of its risk management programme 
is to balance its book of traditional or “standard” arbitrage 
trades (long illiquid/short liquid) with a reverse arbitrage 
book (long liquid/short illiquid) to protect against liquidity 
premium spikes as a result of a market sell-off. 

Parlamis says 2020 proved to be a good stress test for 
this reverse book: “It worked for a single-shock sell-off. We 
didn’t, however, get to test a double bottom, where there’s 
hope and then despair.”

Cloud computing and other “new model” businesses 
currently represent interesting arbitrage entry points for the 
strategy. Bubble-like behaviour in stocks owing to “Fed juic-
ing” is supportive for convertible arbitrage. 

“On the other hand,” says Parlamis, “commodity-re-
lated businesses are always good shorts, as they have 
exceptionally high credit-equity correlation, and the hypoth-
ecability of their assets tends to lead to low unsecured 
recoveries. Also, the growth of the SPAC market promises 
to provide good pure volatility product for the next few 
years at least.” 

The pervasiveness of long-only passive investors in CB 
gives active managers like Aequim ammunition to short con-
verts and as Parlamis remarks, “The presence of passive 
managers is very welcome for a truly market-neutral shop.”

The influence of passive capital also extends to high-
yield markets, which are important to Aequim. “In fact, I 
would say that converts are now less influenced by pas-
sive capital than they’ve been over the last 10 years as a 
whole, and the best shorts are in the high-yield market, 
where you have a weaker cohort of issuers from a credit 
standpoint,” comments Parlamis.

With heightened volatility earlier this year in response to 
Covid-19, Parlamis says 2020 has been a “wheat and chaff” 
year during which it has paid to be a disciplined portfolio 
manager. 

“The pros won, and pretenders were exposed,” says 
Parlamis. “Not all of them, though ... since the Fed put 
in the floor a bit early. We responded to the volatility by 
providing liquidity in the new issue market. This is a good 
way to take liquidity risk in an uncertain tape, since you 
know the whole deal has to cross, and you 
are less likely to be standing on the edge of a 
‘liquidity cliff’.” n

Generating alpha as a 
liquidity provider

Aequim Alternative Investments: Best Credit Long/Short Hedge Fund

Franklin Parlamis
Portfolio Manager and CIO, Aequim Alternative Investments

Franklin Parlamis began his career as an attorney with Cleary 
Gottlieb Steen & Hamilton, where he was part of a small team 
representing the Russian government on its 1998 debt default and 
restructuring. Franklin also worked on domestic bankruptcies. 
In early 2000, Franklin joined Paloma Partners which would 
shortly spin out as Amaranth Advisors. At Amaranth, Franklin 
co-managed the convertible arbitrage and credit arbitrage 
portfolios and was an early active participant in the credit default 
swap market. Franklin left Amaranth in 2005 and moved his family 
to Hawaii, ultimately relocating to the San Francisco Bay area 
in 2007, where he founded and managed the west-coast office 
for Pine River Capital Management. Franklin served as Portfolio 
Manager of the Pine River Convertibles Fund, which launched 
in August 2009. Franklin was named a partner at Pine River in 
2010 and remained one until his departure from the firm in 2017. 
Franklin earned a BA in Mathematics and a Certificate in Russian 
Studies from Princeton University, a JD from Yale Law School, and 
an MA in Statistics from Yale School of Graduate Studies. He is 
married with 3 children and lives in Mill Valley, California, where 
Aequim’s office is located.

http://www.hedgeweek.com
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New York-based Massar 
Capital Management, LP was 
founded by Marwan Younes 

in 2015. Prior to founding the firm, 
Younes served as a portfolio manager 
at both Jamison Capital Partners and 
Graham Capital Management, where 
he traded discretionary macro and 
commodity strategies. The Massar 
Macro Commodity Strategy (“Massar”) 
was launched on 1st February 2015 
and currently manages USD 433 mil-
lion as of November 2020. 

Massar blends a discretionary global macro approach 
with advanced data analytics to generate risk-adjusted 
returns uncorrelated to major market indices and other 
hedge fund strategies. This is evident over longer periods 
of time, such as the second half of 2019 and the first half of 
2020, where the strategy generated strong returns in both 
broad risk-on and risk-off environments, but also in shorter 
periods of time such as during March 2020 where the strat-
egy capitalised on periods of extreme volatility, generating 
high single digit returns for the month. 

Uniquely, the strategy also avoided any material daily 
drawdown during this month. “Massar’s broad focus allows 
us the ability to have a portfolio of many smaller trades 
that have an attractive risk-reward profile, with the goal of 
capturing profits in volatile times while limiting drawdowns,” 
explains Younes. 

As part of its research process, Massar builds tai-
lor-made data collection engines specific to the structure 
of each data set. The data is then tickerised into a uni-
form categorisation system and used to generate supply/
demand estimates, seasonal trends, intraday patterns, 
market positioning reports, data release estimates, weather 
predictions and macroeconomic analysis. 

Moreover, Massar looks to achieve broad diversification 
by actively trading more than 70 markets across a range 
of asset classes and regions. The firm’s investment ‘edge’ 
comes from combining bottom-up fundamental market 
research initiated through Massar’s infrastructure with a 
top-down global macro view to identify a wide range of 
trade ideas with different return drivers. 

“We will generally have risk spread across 25 to 50 

distinct trade ideas, which are diver-
sified across timeframe, market and 
structure. One of the unique advan-
tages of Massar’s strategy is the 
ability to opportunistically deploy risk 
over a wide set of liquid, idiosyncratic 
ideas,” says Younes. 

Technology lies at the heart of 
Massar’s research process and is 
predicated on processing data in a 
smarter way, combining it with market 
domain knowledge. 

“Edge no longer comes from an 
informational advantage because information has become 
commoditised,” comments Younes. “Information on its 
own can often be too backward looking to be useful; edge 
comes rather in the ability to leverage and manage this 
information in a process-driven structure to predict proba-
bilities of future events.”

As markets enter periods of stress, they often create a 
rich opportunity set for Massar’s strategies, where posi-
tioning and flows force market participants to take action 
to limit risk. “Uncertainty around economic data is positive 
for us, given the vast amount of data that we are collecting 
across markets and assets classes, which has boded well 
over the past 12-plus months,” states Younes. 

In his view, Massar is well positioned to take advantage 
of the next big disruption, whether it be in crude again, 
gold, or equities or FX. 

“The world will be a very different place in our view 
following this pandemic. This is a risk that we feel is being 
under appreciated by financial markets, but will lead to 
sustained volatility across global macro and commodity 
markets,” concludes Younes. n

Leveraging information in a 
process-driven structure

Massar Capital Management: Best Macro Hedge Fund

M A S S A R  C A P I TA L  M A N AG E M E N T

Marwan Younes
Chief Investment Officer, Massar Capital Management

Marwan Younes is the CIO of Massar Capital Management. 
Marwan has over 13 years of experience trading macro and 
commodity portfolios. He was previously a Portfolio Manager at 
both Jamison Capital Partners and Graham Capital Management. 
Prior to these experiences, he was a trader on the Index Arbitrage 
desk at Morgan Stanley and worked as an Analyst at Lazard 
Freres. Marwan received a MS in Civil Engineering from ENSTA, 
and a MS in Financial Engineering from Columbia University.

http://www.hedgeweek.com


Massar Macro Commodity Fund
2020 Hedgeweek Award Winner

Best Macro Hedge Fund 

Thank you to Hedgeweek, our investors and 
industry peers for the support.

Massar Capital Management is an alternative investment management
company based in New York, NY. Massar employs a discretionary global
macro trading strategy that seeks to capture investment opportunities across
liquid commodity, foreign exchange, fixed income and equity markets. The
firm was founded in 2015 by Chief Investment Officer, Marwan Younes.

For more information, please contact: 
ir@massarcapital.com

www.massarcapital.com 

mailto:ir%40massarcapital.com?subject=
http://www.massarcapital.com
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Dixon Boardman founded New York-based Optima 
Fund Management* in 1988. Since inception, 
Optima has been at the vanguard of hedge fund 

investing, navigating across diverse market environments 
while providing its clients access to differentiated oppor-
tunities. In Optima’s June edition of its investor newsletter, 
Boardman pointed out that the whipsaw action of the mar-
kets in 2020 has been a challenge not just for hedge funds 
but for all asset managers.

“In my role, it’s critical to be highly selective about man-
agers and to have a very real understanding of their ability 
to manage risk. This is a corny phrase, but I use it all the 
time: “There are old pilots, and there are bold pilots, but 
there are no old, bold pilots.”

For the majority of the year, Optima has intentionally 
overweighted its exposure to growth due to its constructive 
view on the technology, consumer and healthcare sectors. 
That emphasis has had a positive impact on its portfolios, 
says Yehuda Spindler, Head of Research. “And we expect 
that to continue in 2021 as we believe these areas will ben-
efit from strong long-term secular tailwinds”. 

In addition, long-short specialists with expertise in 
healthcare should be well positioned regarding the oppor-
tunities in the wake of Covid-19, he adds, while attractive 
valuations coupled with economic growth in China and 
India should be favourable for managers who focus on 
the region. 

In terms of Optima’s research focus, its process 
has always employed both a top-down and bottom-up 
approach. Its portfolio management philosophy centres 
around concentration with diversification; in other words, 
sizing up high conviction managers but ensuring that it has 
managers with differing styles and strategies.

Discussing hedge fund performance in 2020, Spindler 
believes the asset class, in general, has met expectations 
given the volatility and dispersion, which typically bodes 
well for hedge funds. 

“We believe that volatility creates investment oppor-
tunities. One strategy that makes sense to us in this 
environment is a well-diversified mix of absolute return, 
global macro, and CTA strategies, which can produce 
stable, meaningful returns in normal markets and left-tail 
convexity during stress periods,” noted Spindler.

“Overall, we are particularly pleased with the perfor-
mance of our underlying managers; at Optima, we have 
been able to build a robust network of managers given our 
experience and reputation, and as a result, we have been 
able to access some of the most highly regarded hard-
closed managers in the industry. 

“Additionally, we continue to leverage our resources 
and scale in combination with our Forbes partners for the 
benefit of our clients; our goal is to generate alpha above 
the hedge fund benchmarks. While the markets have been 
challenging, the fundamentally driven bifurcation is creat-
ing pockets of strength and weaknesses which has had a 
positive impact on our portfolios,” states Spindler. 

In Optima’s investor newsletter, Boardman remarked that 
this should be a golden age for hedge funds. Asked how 
he sees 2021 playing out, Boardman explains: 

“Volatility is at very high levels, and more importantly, is 
here to stay. With fixed income no longer producing either 
the returns investors have received in the past, nor the 
stability that has traditionally been afforded, more investors 
are looking to hedge funds for upside potential and down-
side protection.” 

As a result, Boardman says the firm is extremely con-
structive on the outlook for hedge funds. 

“For Optima in particular, our deep research process, 
access to elite hedge fund managers, along with a flexible 
hedge fund model should be substantial positives for our 
firm, and our investors, for the upcoming year,” he concludes. 
“If there ever was a time to be in hedge funds, this is it.” n

*Optima Fund Management was succeeded by Optima Asset 
Management in July 2019 when Optima was acquired by FWM 
Holdings LLC, the parent company of Forbes Family Trust. 

A golden age for 
hedge funds

Optima Asset Management: Best Multi-Manager Hedge Fund (Equity Strategies)

O P T I M A  A S S E T  M A N AG E M E N T

Yehuda Spindler 
Managing Director, Sector Head, Research 

Yehuda Spindler joined Optima in 2006 and is responsible for 
managing directional hedge fund strategies across long-only, 
hedged equity, event driven/credit and multi-strategy managers. 
Additionally, he serves as the Portfolio Manager of several 
co-mingled and separate-account Optima products and is a 
member of the Portfolio Management Committee which is 
responsible for approving managers across all strategies within 
the Firm. He graduated cum laude from the Sy Syms School of 
Business, Yeshiva University, New York.

http://www.hedgeweek.com
mailto:yehuda.spindler%40optima.com?subject=
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www.lombardodier.com

www.elementumadvisors.com

www.crestlineinc.com

www.arenaco.com

www.aequim.com

LOMBARD ODIER INVESTMENT MANAGERS
Lombard Odier Investment Managers (LOIM) is the asset management business of the Lombard 
Odier Group, with over 50 years of experience managing institutional assets and roughly USD60 
billion under management. The 1798 Alternatives brand launched in 2007 to run our hedge 
fund and liquid alternatives offering, and today we run about USD5 billion across 10 strategies, 
supported by an institutional quality middle and back office framework. Our goal at 1798 is to 
provide investors with access to pedigreed portfolio managers running niche or differentiated 
strategies that we think have a structural edge, but without the business risk typically associated 
with smaller or more emerging managers.

Contact: Gene Getman | gene.getman@lombardodier.com | +1 212 295 6200

ELEMENTUM ADVISORS
Elementum Advisors, LLC is an independently-operated, alternative investment manager specialising 
in collateralised natural event reinsurance investments. The Latin word Elementum, meaning 
element or first principle, was chosen to emphasise our focus on natural catastrophe event-exposed 
investment strategies and dedication to our clients. The Elementum team possesses a lengthy track 
record of portfolio management experience across a range of risk-linked investment mandates – 
from more liquid catastrophe bond to higher alpha collateralised reinsurance investments. Launched 
in 2009, Elementum currently manages a multitude of mandates that span a wide spectrum of 
risk-linked investments and offer varying risk/return and liquidity objectives. Currently, Elementum 
operates from two offices, its headquarters in Chicago and from Bermuda through Elementum 
(Bermuda) Ltd., established in 2011 as an affiliated subadvisor.
Contact: Adam Maloney | amaloney@elementumadvisors.com | +1 312 281 4639

CRESTLINE INVESTORS
Crestline Investors, Inc., founded in 1997 and based in Fort Worth, Texas, is an institutional 
alternative investment management firm. Crestline Summit Equity Alpha is a multi-Portfolio 
Manager equity market neutral hedge fund launched in July 2015. The strategy offers monthly 
liquidity, no lock up and targets high risk-adjusted returns with low beta, volatility and correlation 
to US equity markets. Utilising a sophisticated factor risk framework called the ‘Litmus Test,’ we 
have a foundation for every step in our investment process: PM selection, capital allocation, and 
risk management, building and monitoring a balanced portfolio that delivers alpha and minimises 
factor tilts. Crestline also specialises in credit and opportunistic investments, and provides beta 
and hedging solutions. The company maintains affiliate offices in New York, London, Toronto 
and Tokyo.
Contact: Frank Jordan | fjordan@crestlineinc.com | +1 817 339 7397

ARENA INVESTORS
Arena Investors is an institutional asset manager, founded by Daniel B. Zwirn, in partnership 
with The Westaim Corporation (TSXV: WED). With USD1.7 billion of committed assets under 
management as of October 1, 2020, Arena provides creative solutions for those seeking capital 
in special situations. The firm brings individuals with decades of experience, a track record of 
comfort with complexity, the ability to deliver within time constraints, and the flexibility to engage 
in transactions that cannot be addressed by banks and other conventional financial institutions. 
Arena Investors works to enable individuals, corporations, and asset owners to achieve their goals. 
Arena Investors’ mandate is global, and also unconstrained in terms of asset class and industry.

Contact: Parag Shah | ir@arenaco.com | +1 203 434 5239

AEQUIM ALTERNATIVE INVESTMENTS
Aequim Alternative Investments is a Mill Valley, CA based relative value credit manager focused 
on capital structure arbitrage. Aequim’s investment strategy pursues alpha generated market-
neutral returns by dynamically allocating capital across Convertible Arbitrage, Credit Arbitrage and 
Volatility Arbitrage. The firm was founded in 2018. Aequim’s narrowly focused strategy tactically 
allocates its risk budget based on the current opportunity set and detailed risk vs. reward analysis. 
Aequim conducts both quantitative and fundamental research to build a diversified portfolio of 
arbitrage trades (or blocks). In addition to a traditional or “Standard” approach to arbitrage, Aequim 
also employs a “Reverse” or short approach. Aequim believes this long and short investing 
approach maximises alpha, reduces volatility and allows for strategic redeployment of assets 
should illiquidity premium spike during periods of market stress. 
Contact: Greg Leograndis | gl@aequim.com | +1 415 531 1195
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www.optima.com

www.massarcapital.com

TORGOS CREDIT OPPORTUNITIES
Torgos Credit Opportunities is a multi-pronged credit strategy seeking to invest across debt 
capital structures of corporate issuers in North America, Western Europe, and occasionally in 
Asia and Latin America. The strategy’s objective is to attain consistent capital growth over time, 
largely independent of market movements. In an effort to meet this objective, the strategy seeks 
to produce positive returns with low downside volatility and low correlation to equity and fixed 
income markets. The credit strategy adopts a fundamental selection of event-driven corporate 
credit opportunities globally and invests in instruments across bank debt, corporate debt, trade 
claims, common stock, preferred stock, warrants, CDS, and various credit indices. The strategy 
has flexibility to allocate capital throughout the capital structure and at various points in the 
economic cycle.
Contact: rajdavenyc@gmail.com

OPTIMA ASSET MANAGEMENT
Optima was established in 1988 as an independent asset manager specialising in hedge fund 
investing. We use strong qualitative and quantitative research, as well as a critical focus on 
operational and portfolio risk management, to build investment programmes and today, we manage 
strategies including long/short equity, global macro, equity market neutral, CTA, and fixed income. 
Our expertise includes managing a range of investment funds and bespoke solutions for over 700 
institutional, family office, and HNW clients across 35 countries. In addition, our partnership with 
Forbes Family Trust brings deep expertise, collaboration, and innovation in alternative investments, 
with current AUA totaling over USD10 billion* (across Optima, Forbes Family Trust and affiliates).
*As of 8/14/2020. AUM differs from RAUM as reported on Form ADV Part 1A. Optima, and its related entities provide advice and oversight 
to assets which cannot be included in the definition of RAUM. These assets include, but are not limited to, private equity holdings, physical 
assets and other non-traditional assets.

Contact: Tracy Lynch | tracy.lynch@optima.com | +1 212 484 3055

MASSAR CAPITAL MANAGEMENT
Massar Capital Management is a New York-based alternative investment management company 
founded in 2015 by Marwan Younes. The firm manages a discretionary global macro trading 
strategy that seeks to capture investment opportunities across liquid commodity, foreign exchange, 
fixed income and equity markets. By leveraging technology and big data analytics, Massar is able 
to seamlessly cover 70+ markets through automation of the research process in a scalable and 
repeatable manner. With expanding access to new forms and sources of fundamental datasets, 
the combination of market domain knowledge with financial engineering and data sciences 
experience allows the Massar team to diversify portfolio risk across markets, investment themes, 
time horizons and trading styles. As of October 1st, 2020 Massar manages USD323 million and 
employs 13 full-time personnel.
Contact: John Schneider | ir@massarcapital.com | +1 212 278 0352
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